
Progress Payments
Cisco Capital O�er

At-a-Glance

No payments, No interest, During the 
Deployment of your Uni�ed Communications      
or Telepresence Solution.

Cisco’s Collaboration and Telepresence 
solutions provide immediate productivity 
bene�ts and can result in signi�cantly 
reduced communications expenses for your 
company. However, full payment upfront or 
milestone payments during the build out or 
upgrade of your system are often required 
prior to full system usability.

With Cisco Capital’s Progress Payments 
o�er, you make no payments and pay no 
interest for up to 120 days while your Uni�ed 
Communications solution is being deployed. 
In addition to allowing you to preserve cash, 
this o�er helps you match the payments you 
make to the bene�ts you derive from your 
collaboration solution.
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*Customer eligibility subject to credit approval. Cisco partner must have the necessary Cisco certi�cations and must use Cisco Capital’s Progress 
Payments Program for customer to qualify. All implementation costs to be included in the �nancing agreement. Maximum interest-free period of 120 
days. Interest charges will begin to accrue after the set deployment period and will be billed to customer on a monthly basis until implementation is 
complete and the lease term begins. This o�er expires on July 30, 2012 and can be modi�ed or withdrawn at any time without notice. Additional 
restrictions may apply.

How the Progress Payments O�er Works

You �nance your Uni�ed Communications or 
Telepresence solution with Cisco Capital and 
authorize Cisco Capital to pay your systems 
integration partner, on your behalf, while the 
solution is being deployed. Until that solution is 
deployed, for a period of up to 120 days, you make 
no payments and you pay no interest on the 
payments that Cisco Capital makes on your behalf 
to your systems integrator during deployment.

O�er Details*

• Available for Unified Communications and 
Telepresence solutions only

• Minimum order value of US$50,000 for the UC 
or Telepresence portion of the project

• Maximum amount financed: US$3M
• No finance charges accrue during the first 120 

days of deployment; interest will accrue and 
payments will become due should the 
deployment period extend beyond 120 days

• Order must be placed with a Cisco AT-certified 
partner

• Not available in Vietnam, Indonesia, and the 
Philippines  

• Offer available through July 30, 2012

Learn More

To take advantage of this o�er and to learn how 
Cisco Capital can help you succeed, please visit 
www.cisco.com/go/capital
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PAYMENT SCHEDULE

Progress Payments Schedule for a UC or Telepresence Solution:

Reseller presents invoices for 
second pre-payment;

Cisco Capital noti�es customer 
upon pre-payment

Anytime between
Day 31 – Day 120

120-day interest-free deferral 
period begins at �rst pre-payment 

to reseller by Cisco Capital; 
customer noti�ed of pre-payment

Day 1

Deployment is complete. 
Customer lease term begins
and Cisco Capital makes �nal 

payment to reseller

Day 120

About Cisco Capital
Cisco Capital is a wholly owned subsidiary of Cisco Systems, specializing in providing innovative �nancing solutions for Cisco 
solutions worldwide. More than just a �nance company, Cisco Capital is uniquely positioned to provide the most �exible and 
competitive �nancing for your acquisition of Cisco technologies. Cisco Capital delivers �nancing solutions designed to support 
our customers’ business goals and technology needs, both today and in the future.


